
We offer larger limits to 
more of your buyers.

Payment flexibility is 
offered as standard.

Your buyer pays for 
their purchase.

We leverage past payments experience 
and our Lloyd’s of London backing to 
help give you the headroom you need 
to trade comfortably.

When needed, we let your buyers 
change their payment schedule to 
overcome temporary issues.

On the due date, the buyer pays their 
invoice. You keep the money even if 
your buyer doesn’t pay.

Your existing buyers order 
as normal.

You choose when 
to get paid.

Your buyers are 
empowered to pay 
as they want.

We take care of risk
and collections.

We take care of monitoring their financial 
health, limit usage and concentrations on 
an ongoing basis.

You choose whether to get paid upon 
delivery or completion of the service, 
on the due date or when the buyer 
completes payment.

They choose whether to pay up front or 
at a later date. The most convenient and 
relevant payment methods – including 
direct debit, credit card, bank transfer 
and more – are offered to your buyers. 

Hokodo’s solutions are backed by Lloyd’s 
of London, so you can trade in the 
knowledge that you’re protected from all 
credit and fraud risk. If a buyer defaults 
on their payment, we’ll handle it.

01

05

B2B Buy Now, Pay Later 
for Omnichannel Sales

02

04

06

03

07

Orders

Buyer company

ZX Wholesale Accepted

Pending review

Accepted

Rejected

Accepted

1-2 Lighting

Red Oak Ltd.

SUT Auto

MH Sales Ltd.

Status

View all your customer orders

Payment Schedule - January 2023

S

1

8

15

22

29

M

2

9

16

23

30

T

3

10

17

24

31

W

4

11

18

25

T

5

12

19

26

F

6

13

20

27

S

7

14

21

28

Here’s how it works.

Hokodo’s B2B BNPL solution can be integrated into your existing omnichannel sales 
process to help you offer favourable payment terms to a greater number of your buyers.

Want to learn more?

https://www.hokodo.co/book-a-demo?utm_source=infographic&utm_medium=offline&utm_campaign=b2b_bnpl&utm_content=3
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